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You make your money in real estate when you buy — not when you sell.

That simple truth is the foundation of this book.

Over decades of watching housing markets rise, fall, freeze, and surge again, one lesson has remained
consistent: the best opportunities rarely feel comfortable in the moment. They appear when fear is high,
confidence islow, and headlines insist that "thistime is different.”

The Builder's Compass was written to help you recognize those moments.

This book is not about predicting the market with precision or timing exact peaks and bottoms. Instead, it
teaches you how to read the cycle — to understand where we are, why we are there, and what typically comes
next. By studying historical housing cycles alongside government policy and builder behavior, you gain context
that most market participants never see.

Builders are the quiet truth-tellers of real estate. They commit capital years in advance. They buy land before
demand is obvious. They pull back long before the headlines turn negative. When you learn to watch what
builders are doing — not what they are saying — the market becomes far easier to interpret.

This book is structured chronologically, walking you through major housing cycles from the 1920s to today.
Along the way, you will see the same themes repeat:

* Easy credit fuels booms

* Tight credit ends them

» Government intervention accelerates both
* Buildersreact first

* The public reacts last

Whether you are a first-time buyer, a homeowner considering when to sell, or an investor building long-term
wealth, this book is designed to give you confidence. Not emotional confidence — informed confidence.

If you understand the cycle, you no longer fear it.
You useit.

That is the purpose of The Builder's Compass.
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The 1920s Florida Land Boom & The Great
Depression Bust

Government Intervention + Builder Behavior: The First Great L esson

The Birth of a Boom

Long before Florida became a magnet for retirees, transplants, and global investors, it was aland of imagination
— atropical promise sold aggressively to Americans chasing the dream of prosperity.

By the early 1920s, Florida was the hottest real estate market in the world. Investors flooded in from New Y ork,
Chicago, and Boston. Newspapers promoted paradise living. Railroads rushed passengers south. Builders sold
lots faster than they could clear land.

But thisfrenzy did not emerge organically.

It was created through government intervention — and then accelerated by builder behavior.
Government lights the fuse. Builders reveal the direction of the explosion.

If you want to understand real estate cycles, you must watch both.

GOVERNMENT: The Spark That Ignited the Boom

1. Cheap Credit Floods the System (1921-1927)

After World War |, the Federal Reserve sharply reduced interest rates, making borrowing easy and widespread.
Americans borrowed aggressively. Builders expanded rapidly. Speculators bought land sight unseen. Northern
families assumed Floridareal estate could only rise.

Cheap money behaves like gasoline. Once poured into an economy, it must ignite somewhere. In the 1920s, it
burned in Florida.

2. Tax Incentives and Light Regulation Fueled Speculation

Local governments encouraged rapid growth with minimal oversight:

* Little zoning
» Weak regulation
» No appraisal standards
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e Land sold as-is
 No floodplain studies

 Extremely low property taxes

The political message was simple: grow fast and worry later. That approach created speed — but not stability.

BUILDERS: The First Signsthe Boom Was Over heating
Even at the peak of the frenzy, builders noticed what the public ignored:

* Labor shortages

e Material price spikes

* Transportation bottlenecks
* Buyer cancellations
 Unrealistic speculation

* Inadequate infrastructure

In modern terms, builders saw the storm clouds before the rain. They reacted in predictable ways.

1. Prices Rose Rapidly

As demand surged and supply chains tightened, builders raised prices aggressively to cool demand. This is
awaysthe first sign amarket is overheating.

2. Land Banking Accelerated
Builders began accumulating land aggressively — a quiet signal that they believed the peak was near and were
preparing for a downturn. This exact behavior repeated again in:

» 2004-2006
» 2018-2019
* 20212022

Builders consistently stockpile land just before major slowdowns.

3. Permit Filings Quietly Slowed
This was the most important signal. Even as sales exploded, permit activity declined. Builders knew demand
was artificial — driven by credit, hype, and speculation rather than sustainable fundamentals.

Just like today.
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TheBust Arrives— Triggered by Nature, Accelerated by Gover nment

The 1926 Hurricane

The hurricane devastated Miami, Fort Lauderdale, and Palm Beach, exposing the fragility beneath the boom.
Infrastructure failed. Roads became impassable. Buyers backed out. Banks hesitated.

The storm didn't cause the collapse — it exposed a bubble already built on easy credit.

The Federal Reserve Tightens (1928-1929)

In alate attempt to slow speculation, the Federal Reserve sharply raised interest rates. Asin every cycle since:

* Higher rates reduce buyers
* Fewer buyers force price cuts
* Price cutstrigger panic

* Panic accelerates collapse

Floridareal estate crashed before the stock market did. Florida was the canary in the national coal mine.

TheFirst Builder's Compass L esson Revealed
Right before the 1920s crash, builders did the same things they do before every downturn:

« Offering incentives

« Slowing production

 Reducing permits

 Backing out of expensive land deals

* Raising prices rapidly to cool demand

* Pivoting strategy quietly
Builders saw the turning point months before the public. The government caused the turn through:

* Rate hikes

* Credit tightening
 Regulatory shifts

* Liquidity withdrawal

Once you know what to watch, the cycle becomes simple.

The Opportunity Window (Contrarian Advantage)
When the market collapsed:
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e Land prices imploded

* Failed subdivisions sold for pennies

* Foreclosures surged

 QOverleveraged speculators were wiped out
» Wealth transferred to those with cash

Contrarian buyers — patient, disciplined, unemotional — quietly accumulated assets that |ater became:

* Luxury neighborhoods
e Commercial corridors
» Waterfront estates

* Prime Palm Beach and Miami holdings

This same pattern repeated during:

» The 1970sinflationary recessions
* The 1980s S&L; crisis

» The 2008 mortgage collapse

 The 2022—-2023 affordability shock

Every cycle creates a narrow window for those who understand builder behavior and government intervention.

L ocal Florida Parallels
Palm City, Stuart, Jupiter, and Port St. Lucie mirror the 1920s pattern almost exactly.

* When builders offer 2-1 buydowns - early affordability warning
» When incentivesrise and lot premiumsfall — peak formation

» When permit filings slow — contraction planning

* When land buying resumes quietly — next boom forming

Thisis how professionals stay ahead — by watching the indicators the public never sees.
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THE COMPASS SUMMARY — CHAPTER 1

* Florida's 1920s boom was created by government policy
* The bust followed government overcorrection

* Builders recognized danger early

* Incentives, permits, and land strategy told the truth

« Contrarian buyers built generational wealth

* The cycle repeats with striking consistency

* To predict the next move, watch government and builders — not headlines

READY TO READ THE FULL BOOK?

The Builder's Compass covers every major housing cycle from the 1920s to today — and shows you exactly
how to position yourself for what comes next.

Get the full book on Amazon

amazon.com — search "The Builder's Compass Matthew Walsh"

Talk to Matt about the Treasure Coast market

Book afree 20-minute call at TreasureCoastL uxury.com
Or call directly: 561-886-8456
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